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Course: Entrepreneurship                                     PVRHSD CURRICULUM MAP   Grade Level: 9, 10, 11, 12 
 

* Entrepreneurship - The Entrepreneurship course focuses on the challenges of creating and running a small business. Hands-on experiences and activities include 
long-term investment strategies, applying interest rates, stock market investing, case study analyses, and discussions with successful entrepreneurs. Benchmark 
assessments are employed to track individual student progress.  
  

Content/Topic: Key learning 
items/concepts:  Observable Proficiencies and Skills: NJSLS 

Benchmark 
Performance 
and 
Assessments 

Suggested Materials 

Unit I – What it means to be an 
Entrepreneur 
 
Time:  
 
10 Weeks. 
 
 
Content Statement:  
 
This unit focuses on the 
ability and requirements to 
identify and startup a small 
business from the beginning.   
 
 
Essential Question:  
 
 
What are the characteristics 
of lucrative businesses?  
 
How does an idea turn into a 
business? 
 
 

Key learning 
items/concepts:  
 
 
 
Research and select a 
specific business 
used as case study 
model 

Proficiencies: 
 
 
 
Explore the roles of entrepreneurs in 
the global economy. 
 
 
 
Skills: 
 
List successful characteristics of a 
business  
 
Key components of starting up a 
business 
 
Local and State requirements of 
different business entities.   

9.1.12.A.1-5  
 
 
 
 
 
 

Projects, 
customer profile, 
use of 
positioning 
techniques to 
evaluate sample 
current  
businesses. 
Warm-up 
activities, 
exploratory 
activities, class 
discussion, 
student 
participation, 
classroom 
binders, scoring 
rubric, 
benchmark 
assessments  

 

Selection of primary 
sources 
Suggestion(s): 
 
Online Resources 
Entrepreneurship Case 
Studies 
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Content/Topic: 

Key learning 
items/concepts:  Observable Proficiencies and Skills: NJSLS 

Benchmark 
Performance 
and Assessments 

Suggested Materials 

Unit II – Accounting in 
Business 
 
Time:  
 
10 Weeks. 
 
 
Content Statement:  
 
This unit focuses on the 
ability and requirements to 
manage and finance a 
business 
 
 
Essential Question:  
 
 
How does a small business 
owner account for 
transactions within a 
business? 
 
What are the proper ways to 
record company transactions? 
 
 

Key learning 
items/concepts:  
 
 
 
Basic accounting 
principals and 
recording methods. 

Proficiencies: 
 
 
 
Skills: 
 
Learn the basic methods of double 
entry accounting.     
 
Create a small business general 
journal for transactions 
 
Create a business ledger that records 
and organizes transactions  

9.1.12.A.1,2,3,4 
 
 

Projects, 
customer profile, 
use of positioning 
techniques to 
evaluate sample 
current  
businesses. 
Warm-up 
activities, 
exploratory 
activities, class 
discussion, 
student 
participation, 
classroom 
binders, scoring 
rubric, 
benchmark 
assessments  

 

Selection of primary 
sources 
Suggestion(s): 
 
Online Resources 
Entrepreneurship Case 
Studies 
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* Entrepreneurship - The Entrepreneurship course focuses on the challenges of creating and running a small business. Hands-on experiences and activities include 
long-term investment strategies, applying interest rates, stock market investing, case study analyses, and discussions with successful entrepreneurs. Benchmark 
assessments are employed to track individual student progress.  
  

Content/Topic: Key learning 
items/concepts:  Observable Proficiencies and Skills: NJSLS 

Benchmark 
Performance 
and Assessments 

Suggested Materials 

Unit III – Creating and 
developing a business plan 
 
Time:  
 
10 Weeks. 
 
 
Content Statement:  
 
This unit focuses on creating a 
business plan based on 5 key 
areas that investors demand. 
 
 
Essential Question:  
 
 
What are the characteristics 
of lucrative businesses?  
 
How does an idea turn into a 
business? 
 
Why is it important to 
organize your business in a 
written document? 
 

Key learning 
items/concepts:  
 
 
 
Organizing key areas 
that make up a 
business plan which 
include: 
   
 
Executive Summary 
Business Overview 
Marketing Plan 
Market Analysis 
Financial Statement 
  

Proficiencies and Skills 
 
 
To successfully write a business 
document that helps explain a 
small business to outside investors. 
 
 
 
  

9.1.12.A.1-5 
 
9.2.12.B.1-5  
 
 
 
 
 

Projects, 
customer profile, 
use of positioning 
techniques to 
evaluate sample 
current  
businesses. 
Warm-up 
activities, 
exploratory 
activities, class 
discussion, 
student 
participation, 
classroom 
binders, scoring 
rubric, 
benchmark 
assessments  

 

Selection of primary 
sources 
Suggestion(s): 
 
Online Resources 
Entrepreneurship Case 
Studies 
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* Entrepreneurship - The Entrepreneurship course focuses on the challenges of creating and running a small business. Hands-on experiences and activities include 
long-term investment strategies, applying interest rates, stock market investing, case study analyses, and discussions with successful entrepreneurs. Benchmark 
assessments are employed to track individual student progress.  
  

Content/Topic: Key learning 
items/concepts:  Observable Proficiencies and Skills: NJSLS 

Benchmark 
Performance 
and Assessments 

Suggested Materials 

Unit IV – Marketing Your 
Small Business 
 
Time:  
 
10 Weeks. 
 
 
Content Statement:  
 
This unit focuses on the 
ability and requirements to 
market a small business to 
gain market share 
 
 
Essential Question:  
 
 
How can you market your 
business to gain market share 
within your target market? 
 
 

Key learning 
items/concepts:  
 
 
 
Research how 
marketing concepts 
can help or hurt your 
small business when 
you first start selling 
your product/service 

Proficiencies: 
 
 
 
Explore the different types of 
marketing strategies that businesses 
use when selling their product. 
 
 
 
Skills: 
 
Identifying the 4 P’s of Marketing 
 
Looking for different marketing 
channels to sell your product   

 
9.1.12.A.1-5 
 
9.2.12.A.1-4  
 
 
 

Projects, 
customer profile, 
use of positioning 
techniques to 
evaluate sample 
current  
businesses. 
Warm-up 
activities, 
exploratory 
activities, class 
discussion, 
student 
participation, 
classroom 
binders, scoring 
rubric, 
benchmark 
assessments  

 

Selection of primary 
sources 
Suggestion(s): 
 
Online Resources 
Entrepreneurship Case 
Studies 


